
Trends in Equities Trading 2015
In 2015, investment bank equities trading businesses are returning to profitability following the onset of the financial 

crisis and the implementation of new regulatory regimes. However, many leading sellside equities market-makers 
are now faced with a choice that will define their future profitability: continue to defend the viability of a franchise 

that serves as a one-stop shop for all of a client's needs; or refocus the business model around specific sets
of clients in a specific region that are seeking exposure to a specific set of economic sectors. 

New regulations 
mean that banks 
must focus on 
providing niche 
equities research 
products to 
a core audience 
within their client 
base in markets 
where they can 
benefit from being 
a niche provider 
of regional or 
sector-specific 
liquidity.

Banks that 
previously acted 
as global equities 
market-makers 
must now reduce 
their ambitions
to provide liquidity 
on exchanges 
where fixed costs 
associated with 
the rate of 
cost-per-trade
are no longer 
profitable. 

Providing tiers 
of clients with 
the resources 
they need to 
access equities 
liquidity on a 
global basis 
means many 
banks must now 
decide whether 
they wish to 
bundle prime 
services in with 
trade execution.
 

Banks must 
decide whether 
to develop 
ancillary 
businesses that 
could increase 
the volume 
of equities traded 
and the level of 
margin leveraged 
on a per-trade 
basis.
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The number of bank equities prop trading desks 
that were spun-off, shut down or liquidated by 

8 different banks between January 2011 
and December 2012

The number of jobs cut 
in 2009 by the 36 banks 

analysed in this report

This report explores the evidence for and the implications 

of the assertion that – going forward – there are four pillars 

that every leading equities trading bank can choose to 

either continue to invest in as a whole, or specialise in as a 

set of bank-specific offerings. Making this decision would 
then allow those banks to refocus their spending on high 

fixed-cost trade processing platforms toward the 
enrichment of client services in two or more of the four 

pillars where they are historically strong.

THE  4   PILLARS OF A SELLSIDE EQUITIES TRADING BUSINESS
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83,000 14%
 January 2011 to July 2015 – 

the average rate of global 
equities liquidity defragmentation 


